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▪ The European Union (EU-28) is currently experiencing a significant process of urbanization 

(citizens leaving suburban and rural areas for cities)

− The current population of 508 million is projected to grow to 528 million by 2050, 

representing a 0.1% increase p.a. in total population

− The total share of the population living in cities in Europe is forecast to increase from 74% in 

2015 to 82% in 2050, corresponding to a net increase in cities of 59 million people (compared 

to the total population growth of 20 million people)

▪ The EU has a strong macro-economic environment, characterised by recent steady GDP growth 

coupled with decreasing unemployment rates

− Real GDP has grown between 2% and 3% per annum over the past three years

− Unemployment rate has steadily declined to 7.6% in 2017  

▪ The composition of households is also changing as household sizes continue to decrease, 

representing an additional driving force behind the increasing demand for housing

Source: World Bank, European Commission

82% of the population in the EU is projected to live in urban cities by 2050, a significant increase 
from 74% recorded in 2015

Source: Knight Frank Research, Eurostat

The European Union has experienced stable GDP growth and declining unemployment rates over 
the past 5 years

For Europe as an average, the household size has decreased from 2.4x in 2007 to 2.3x in 2017, 
largely in part due to longer life expectancy coupled with a larger share of single family units

Source: Eurostat, Knight Frank Research, Oxford Economics; Note: EU-28 data for 2027E is unavailable
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▪ Construction activity has picked up lately on the back of a favourable economic environment 

including low interest rates and steadily increasing house prices

− Across Europe, however, the completion levels remain largely below the pre-crisis peak 

construction years with 1.7 million dwellings built in 2017 vs. 2.8 million in 2007

− Construction activity is often analysed by calculating the corresponding “implied stock 

lifetime” of completion levels (construction levels with an implied stock lifetime below 100 

years would start to increase the total residential stock)

− Recent activity for the EU reflects an implied stock lifetime of 146 years, which coincides with 

construction activity directed at maintaining total stock rather than expanding it

▪ Construction activity in the primary target markets has remained stable and is broadly in line 

with historic averages

− As a cohort the primary target markets have an implied stock lifetime average of 106 years, 

which points to a maintenance construction level status 

Residential completion levels have increased each year since 2013, but construction activity 
remains c. 40% below pre-crisis levels in 2007

Source: Hypostat, National Statistics

The latest figures1 for construction activity levels in the primary target markets reflects a status 
of stable maintenance construction levels (completion levels of 0.9% of existing stock)

Source: Eurostat, National Statistics
(1) Latest figures reflect data from either 2017 or 2016
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▪ Historically, the rental rate index across Europe has been closely tracking inflation and thus 

broadly shielded from cyclical trends

− Rental rates have grown consistently throughout the financial crisis, illustrating the defensive 

nature that a multi-family buy-to-let strategy may provide

▪ Rental rates have witnessed accelerated growth in successful urban centres, and often times 

outpacing the national index

− Between 2013 and 2017, rents increased between 2.9% and 7.2% p.a. in various European 

cities as illustrated below

− Increasing urbanization coupled with stable macro-economic conditions will further drive 

rental rates across key European metropolitan centres until these figures should ultimately 

stabilise with inflation

▪ Housing affordability across the EU has improved relative to the crisis affordability levels, 

signifying market stability

− 10.4% of households in the EU are overburdened in 2017, compared to 10.8% of 

overburdened households in the EU in 2010

Source: Eurostat
(1) Overburdened is defined as a household that spends over 40% of disposable income on housing associated 
costs

Relative to house price increases across the EU, rental income has remained stable 
and subsequently grown steadily across the cycle

Source: Eurostat, FRED St. Louis; Note: Data points may sit behind one another, Denmark & Finland rental data 
unavailable  

In 2017, 9.3% of households in the primary target markets are overburdened1, 
compared to 10.9% in 2010

Rental trends at city level confirm the increasing popularity of urban centres, with 
rental inflation at times significantly above the national index

Source: Knight Frank Research
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Source: Catella, IPD, Factset

The residential market has seen a rise in the penetration rate from institutions (c. 9% across 
primary target markets), but still remains in its infancy compared to markets such as the USA 

and Japan

Source: Knight Frank Research, RCA; Note: Data for Austria is unavailable 

Compared to various other real estate asset classes, the residential sector offers the highest 
forecasted return coupled with the lowest risk profile

Total unlevered returns for European buy-and-hold multifamily housing strategies are forecasted 
to range between 5% - 7% p.a. in the next five years

Source: IPD, MSCI
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Investment in residential real estate across the European Union totalled €43 billion in 2017, 
including stabilised assets, development deals as well as corporate transactions

Source: JLL European Residential Investment 2018; Note: Figures are illustrated on a rolling annual basis, 
2018 figure is based on projections
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▪ Sourcing deals in Europe is heavily relationship based

− 16 separate acquisitions in the Netherlands alone 

▪ Experienced local sourcing across 13 European offices

▪ Dedicated transaction execution teams across locations

▪ Intimate market knowledge allows for thoughtful portfolio 
construction

▪ Tenant focused style of management allows for increases in 
rent

▪ Property manager emphasis on tenant experience and 
responsiveness to tenant’s needs

▪ Recognised property management brands in local markets

▪ Opportunities to buy vacancy with a view of increasing 
occupancy

− Netherlands vacancy: 3.4% (2018) v 7.6% at acquisition 
(2014)

− Czech vacancy: 8.0% (2018) v 10.2% at acquisition (2015)

▪ Cost reduction through scale and RHC efficiencies 

▪ Proven track record in achieving NOI growth through execution 
of business plan

− Netherlands NOI margin improved to 70.3% (68.1% year 1)

▪ Existing presence provides real time market information on 
rents and pricing

− HPA indexes reviewed and updated on a monthly basis to 
understand micro changes in market in both Germany and 
the Netherlands

▪ Cross platform expertise synergies driving value add capex 
projects while minimising costs
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Capitalize on attractive residential market dynamics

▪ More positive residential supply / demand statistics than most German
cities

▪ Czech Republic demonstrates one of the highest GDP growth rate of 3% and
the lowest unemployment in EU. Moravian-Silesian region created more
than 15,000 new jobs and attracted EUR 3.5bn FDI in last 10 years

▪ Affordable rents, typically 50% less per sqm than average German levels

▪ Reversionary leases with indexed contractual uplifts above inflation
(German leases have no capacity for inflation adjustment)

Corporate Acquisition

Czech Residential

2015

▪ Scale: 43,000 residential rental units under direct 
management and a total area of c. 2.8m sqm

▪ Occupancy: Deep dive initiatives in place to 
reduce vacancy across the portfolio

▪ NOI: 3.7% annual increase over last 5 years

▪ Proprietary Information: Sophisticated IT 
systems to maximise portfolio efficiency

▪ Rebranding: Corporate rebranding and change of 
name to RESIDOMO in 2017

▪ Capital Structure: Completion of EUR 680m bond 
refinancing in H2 2017

▪ Rebranding: Full rebranding initiative to enhance landlord / tenant relations, 
and to create best-in-class residential operating company

▪ Occupancy: Vacancy deep dive strategy to increase occupancy in challenging 
clusters. Vacancy reduction across the portfolio by 2.4 pcpt since 2014

▪ CZK 10bn capex and value enhancing maintenance expenditure over the last 
10 years

▪ Other portfolio improvements: Reduced time to repair, attractive and safe 
locations initiative with higher crime prevention and working with regional 
employers to promote rentals through work

▪ Active management: Restructured entire operating company and divisional 
processes including a custom built reservation and sales system

▪ In Place Team: Over 450 full-time local employees



• Re-development of abandoned area

• Complete renovation of assets, installation of the new heating system and 
refurbishment of 299 apartments

• Upgrade of outdoor areas and creation of communal gardens for the use of 
tenants

▪ RESIDOMO is continuously investing in the following property programs:

▪ Apartment repairs: Refurbishment of c. 4,000 apartments annually

▪ Common areas: Upgrade of entrances, staircases and doorbells

▪ Facades and balconies: Aestheticization and safety measures 

▪ Energy and water savings: Building insulation, green heating energy 
and water savers

▪ Lifts: upgrade of old lifts and installation of new lifts

▪ Pipes: Modernization and replacement of ascending pipes

▪ Roofs: Repairs of roofs and chimneys

▪ Complete revitalizations of housing blocks including renovation of 
outdoor areas and public infrastructure: Kuncicky and Sumbark

▪ Construction of new rental apartments
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▪ Refurbishment of buildings in Michalkovice

▪ Change of heating system

▪ Thermal insulation

▪ Renovation of common areas and apartment

▪ Revitalization of outdoor areas

▪ Facade and roof renovation of Ostrava asset

▪ Full renovation of a building and apartments in Ostrava city centre

▪ Full renovation of a building and apartments in Ostrava city centre



▪ For current tenants, phone line operators help deal with day-to-day 
matters associated with tenancy

▪ Waiting time is below 1 minute in 80% of calls, which makes the 
RESIDOMO line one of the most efficient in the Czech Republic

▪ Customer service handles several hundreds of calls and dozens of emails a 
day

▪ RESIDOMO will be launching an online client portal in 2019

▪ Tenants who prefer to handle their housing matters in person are welcome 
to use any of the four client centres

▪ Each of these can handle an average of 100 clients daily with an average 
waiting time never exceeding 20 minutes
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▪ Improving tenants’ satisfaction

0

10,000

20,000

30,000

40,000

50,000

60,000

70,000

80,000

2016 2017 2018

0

10,000

20,000

30,000

40,000

50,000

60,000

70,000

80,000

2016 2017 2018

Phones Emails



Service 48

▪ Selected small repairs are guaranteed to be repaired with 48 hours

▪ RESIDOMO conducted 8,000 such repairs in 2018

Handyman for ‘an hour’

▪ RESIDOMO has created a database of tested handymen that can provide 
their services to tenants (for payment)

▪ More than 2,000 repairs provided through this service

Janitors

▪ More than 90% of buildings have their own janitor who regularly controls 
technical state of the asset and common areas

▪ Janitor automatically takes care of small repairs

▪ Currently, the janitors are being trained to provide basic advisory for tenants 
(utility bills, social welfare system etc.)

Safety measures

▪ All building with more than 60 apartments have their own CCTV system

▪ Monitoring in co-operation with Czech Police

Internet PODA

▪ Installation of broadband internet connection to 34,000 apartments

RESIDOMO Family

▪ Program full of benefits for RESIDOMO tenants, including discounts with 
local retailers

Cleaning of common areas

▪ Cleaning of common areas is done regularly by RESIDOMO in 1,800 
buildings consisting of 24,000 apartments

Alimony advisory

▪ RESIDOMO offer free alimony advisory services to parents to fight for rights 
of their children

Senior Assistant

▪ Services designed for physically disabled and senior people over 60 years’ old

▪ Help people to be able to keep their homes despite difficult life situation

▪ Senior Assistant helps arranging health and mobility supportive equipment 
(installation in bathroom and toilets), enhanced security in apartment, delivery 
services (meals on wheels, grocery shopping), negotiation with municipal 
councils, doctors and NGOs

▪ Senior Assistant provided their services to 500 tenants in 2018

Repairs on request

▪ Repairs enabling tenants to stay longer in the apartment

▪ Most common repairs related to barrier-free access, replacement of bathtubs 
with showers, handles and other equipment



▪ The CSR activities of RESIDOMO are a part of its day to day business and 
focus on three main areas: 

▪ Environment – Clean and nice environment is an important factor of 
tenants satisfaction. RESIDOMO acting as responsible corporate 
citizen supports cleaning activities in the cities, mountains (Cleaning 
the Beskydy mountains) and recycling programs with municipalities 
and national recycling coordinator EKOCOM

▪ Tenants and communities – RESIDOMO has three community 
centres in Ostrava, Havirov and Karvina and organize many support 
and grant programs for tenants and employees 

▪ Entrepreneurship support – RESIDOMO supports its commercial 
tenants and organizes business education courses. Small 
independent stores close to RESIDOMO tenants contribute 
significantly to creation of communities

▪ Foundation that supports selected regional projects. RESIDOMO donates ca. 
CZK 5m annually

▪ CZK 5m annually

▪ Cleaning up Beskydy
mountain range

▪ Cleaning 'Our' Cities 
in the region

▪ RECYCLING initiative 
with municipalities 
and EKOCOM 

ENVIRONMENTAL TENANTS and COMMUNITY ENTREPRENEURSHIP

▪ Grant programs
▪ 3 ARCHA Community 

centres for Seniors
▪ WAY HOME project 

for orphans 
▪ Urban summer camps 

our tenants’ children 
▪ Supporting various 

sports events in the 
MS region

▪ Support SMEs in 
Commercial units

▪ ReStart Academy for 
entrepreneurs 

▪ Special programs like 
RESIDOMO Family or 
Ziva Hlavni that 
connect commercial 
and residential
tenants 

▪ RESIDOMO co-operates with NGOs to assist vulnerable group with managing 
their housing needs

▪ RESIDOMO provides housing and NGOs provide an intensive social support 
and education

▪ Target clients include single mothers with children, young families in social 
distress or homeless people

▪ Currently, we cooperate with 12 such entities to which we rent almost 1,100 
apartments for the needs of ensuring social housing
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▪ Social welfare program designed for tenants in temporary distress in order 
to help them keep their homes

▪ Up to CZK 600 monthly discount of rent

▪ More than CZK 52m donations since 2011

▪ The awards of grants is overseen by a committee, members of which include 
the Czech Association for Protection of Tenants (SON)

Social support team

▪ Advising tenants to co-ordinate with social welfare and labour offices

▪ Selection of appropriate NGO which is best suited to help

▪ Individual approach to clients

▪ Impact on thousands of tenants per year



▪ Annual event ‘Cleaning of Beskydy Mountains’ sponsored by RESIDOMO 
takes place in May

▪ Beskydy is a mountain range in the close vicinity of Ostrava and 
Frydek-Mistek

▪ 3,300 participants in 2018 (more than double of 2017 attendants)

▪ RESIDOMO organizes the event, distributes garbage bag to collect various 
trash thrown out in the mountains and ensure ecological disposal

▪ RESIDOMO has opened three community centres Archa in Ostrava, Havirov 
and Karvina 

▪ These community centres aims to organize lectures, courses, creative 
activities and film/musical performances during weekdays

▪ More than 400 members and very active community of senior people

▪ 1st community centre opened in Ostrava in October 2015

▪ 250 active members

▪ Many accolades from governmental officials

▪ 2nd community centre opened in Havirov in October 2017

▪ Multi-functional building in the city centre with conference 
room with capacity of 60 people

▪ 3rd community centre opened in Karvina in February 2018

▪ RESIDOMO Foundation (supported by public fundraising) helps young adults 
that have been raised in an orphanage

▪ RESIDOMO furnished and handed over apartments for 3 years to help the 
young adults with the transition to independent lives

2
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▪ Colours of Ostrava (CZK 3.8m)

▪ Sponsoring of a key music festival in the Czech Republic hosting 
50,000 visitors

▪ Key factor for all stakeholders as RESIDOMO supports the region

▪ “Ziva Hlavni” (Main street alive)

▪ One-day ‘festival’ on main street in Havirov where all RESIDOMO 
commercial tenants offered special packages for the night

▪ Co-operation with city of Havirov

▪ RESIDOMO 10km run

▪ AZ RESIDOMO Havirov

▪ RESIDOMO is a general partner of a local ice hockey team in 
Havirov

▪ FC Karvina

▪ RESIDOMO is a major sponsor of local football team in Karvina

▪ SC Vitkovice Floorball

▪ Sponsorship of local floorball team in Ostrava

▪ RESIDOMO Foundation started a new project “RE/start” supporting small 
entrepreneurs and freelancers in Moravia-Silesia region

▪ Grants to commercial tenants of RESIDOMO to support their 
businesses

▪ First finished project is a reconstruction of a butchery in 
Havirov

▪ RE/start Academy

▪ 5 evening classes about business plan preparation, 
advertising, marketing and communication with 
customers

▪ All successful “graduates” can apply for a CZK 100,000 
grant

2
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▪ Scale: Sixteen real estate portfolios with 10,500 
units under direct management Occupancy: Like-
for-like vacancy was consistently reduced across 
the portfolio by more than 20%

▪ NOI: Consistently increased NOI every quarter

▪ Proprietary Information: Constantly updated 
databases of KPIs on unit level

▪ Capital Structure: Completion of a €462m 
refinancing in H1 2016

Capitalise on attractive residential market dynamics 

Supply/demand imbalance

▪ Continued population/household growth in leading Dutch cities

▪ Demand for new rental housing after shift to home ownership

▪ Housing corporations replaced as key owners of new housing via regulatory 
change

Attractive pricing relative to cost

▪ Dutch housing remains cheap relative to European peers

▪ Mortgage market provides higher financing levels to borrowers with 
beneficial tax regime

€970,000,000

▪ Vivo Vastgoed Management B.V.: RHC has built its own property 
management company with a nation-wide footprint 

▪ Leasing: Vivo has extensive proprietary leasing database driven by assets 
under management in its local network

▪ Capex: Return-on-cost driven capex tools to manage cost and add value

▪ Sales: Sales to existing tenants and new owners through multiple online and 
direct channels 

▪ In Place Team: 20 FTEs on staff managing network of local leasing managers 
and experienced local development professionals

▪ KPI execution: Fully focused team on-boarding significant volume, 
formulating an asset by asset strategy to drive value from day 1

2014 - 2019

Total of 16 Portfolio 
Acquisitions

Dutch Residential



Capitalize on attractive residential market dynamics

Stable, residential product at compelling valuations

▪ Deliver financial returns via market timing and significant operational
performance uplift

Solid fundamentals with supply/demand imbalance

▪ Sound underlying macro and demographic fundamentals during a period of
European instability

▪ Low home ownership and high numbers of renters

Opportunity to institutionalise private residential investment in Germany

▪ Create a German residential investment platform with dedicated personnel

▪ RHC Property Management: Built a best-in-class German residential 
operating company 

▪ Leasing: Has an extensive proprietary leasing database driven by assets 
under management in its local network

▪ Capex: Executed yield accretive capex initiatives via property management 
company

▪ Sales: Sales to existing tenants and new owners through multiple channels 

▪ In Place Team: Full-time local employees on staff managing network of local 
leasing managers and experienced local development professionals

▪ Active Capital Structure Management: Completed a number of capital 
structure initiatives, including a senior debt refinancing a CMBS  and a 
mezzanine debt refinance 

2007 - 2014

Total of 5 Acquisitions

German Residential

▪ Scale: One corporate acquisition of Vitus with 
30,000 units and four separate portfolio 
acquisitions of 20,000 units, totalling c. 50,000 
units under direct management in Germany

▪ Occupancy: Reduced vacancy consistently across 
the portfolio since acquisitions to less than 5%

▪ NOI: Significant G&A savings at portfolio level 
including a reduction of 20% on one portfolio 

▪ Operational uplift: G&A increased EBITDA by 
15% in 5 years of ownership



▪ Scale: 4,114 residential units (245,307 sq.m) 
located in 123 assets 

▪ Occupancy: Deep dive initiatives in place to 
reduce vacancy across the portfolio

▪ RHC’s first transaction in Finland, a geography 
which exhibits positive investment fundamentals 
and robust economic performance

▪ RHC acquired first add-on portfolio within first 3 
months of ownership

▪ RHC became a trustworthy partner for public 
stakeholders such as municipalities and 
foundations

2018

5 Acquisitions

Finnish Residential

▪ Onboarding of new deals: Efficient data takeover that allows quick 
onboarding and streamlined reporting

▪ Operation & Opex Review: Water and heat savings initiatives roll-out across 
whole portfolio

▪ Benchmarking of Property managers: detailed analysis of provided services 
and insourcing of key PM functions

▪ Capex planning: Address common issues across portfolio (including 
materials testing) and focus on accretive capex that drives value 

▪ Leasing: Review of brokers’ performance and replace with correctly 
incentivized local brokers

▪ Active management: Become a leader in the Finnish residential 
accommodation market through developing its digital platform, focused 
capex initiatives and improved customer interactions

Capitalize on attractive fundamentals of the Nordic region

▪ Population growth and structural housing undersupply

– Limited vacancy risk

– Strong urbanization towards regional cities

▪ Economic recovery on solid foundations

– Catching up with the EU after an extended recession

– Low public debt and structural reforms create conditions for 
sustainable growth

– Consumer confidence at all time high

– House prices yet to rebound

▪ Liberal residential market and investor friendly environment

▪ Relatively less sophisticated market set to mature over time

▪ Path to significant acquisition pipeline



Capitalize on attractive student housing market dynamics

▪ Strong underlying demand for purpose built student accommodation

▪ Continued structural undersupply of quality product

▪ Strong defensive cash flow profile with value add upside

▪ Concrete pipeline of attractive investment opportunities

▪ Experienced team with proven track record of driving investor value

▪ Established student accommodation operator with ability to create
successful brands and products

▪ Nido: Restructured entire operating company and divisional processes 
including a custom built reservation and sales system

▪ Rebranding: Set the standard for premium student housing market with 
experiential led accommodation product

▪ Yield Management: Initiated first-class yield management tools to drive 
pricing decisions which has also contributed towards a 6.7% year-on-year 
increase in AWR

▪ Leasing: New leasing strategy and a move towards experiential offerings 

▪ Capex: Accretive capex that drives value and differentiates product offering

▪ Active management: A leader in the premium student accommodation 
market through developing its digital platform, focused capex initiatives and 
improved customer interactions

▪ Scale: 3 premium assets with 2,500 units in 
Central London

▪ Occupancy: Rationalised rooms and stabilised 
occupancy at 86.7%

▪ Letting: Drove AWR to £300

▪ NOI: Reduced operating expenses by 47%

▪ Operational uplift: Achieved EBITDA growth of 
20% between 2012 and 2014

▪ Acquired 2,500 cluster flats and large studio 
apartments from Blackstone in 2012 when 
Student Housing not been established yet

▪ Winner of Student Accommodation Operator of 
the Year 2014 RESI Awards

2018

Portfolio Sale

UK Student Housing



Strong underlying macro-economic factors in Ireland (in particular Dublin)

▪ Ireland is one of Europe’s fastest growing economies, with GDP growing 
7.8% in 2017

▪ Unemployment rates in Ireland have steadily declined to 6.7% by the end of 
2017 (EU average for 2017 was 7.6%)

▪ Record low PRS vacancy rates (c. 1.5%) and a limited supply of residential 
properties in Dublin, a key European capital city

▪ As of 2018, there is an estimated shortfall of 150,000 apartments in 
Dublin based on demographic requirements and housing stock

▪ In Dublin, rental rates have risen 13.4% year-on-year through the second 
quarter of 2018

▪ High growth prospects remain as rental rates in Dublin are 
forecasted to rise 4% - 6% per annum over the next 3 years

▪ Bridgefield is located in Dublin 9, a prime residential area situated 20 
minutes north of the city centre by car

▪ The scheme is located near Gulliver’s Retail Park, and has extensive shopping 
and entertainment amenities (IKEA, Lidl, cafés, cinema) within a 10 minute 
walk

▪ Santry River Park and Demesne provide access to a nearby quality 
greenspace and outdoor parks

▪ A number of sports clubs are in the immediate Northwood area as well as 
Silloge Park Golf Club

▪ Bridgefield benefits from good public transport links, as the site sits off of 
Northwood Avenue which links two important arterial routes into the city 
centre (Ballymun Road and Swords Road), and provides links north to the 
Dublin Airport and beyond (the M1)

▪ Forward purchase of a 216-unit asset located in 
Northwood, Santry, Dublin 9

▪ The unit mix of the asset will comprise 3 one-bed 
units, 195 two-bed units, and 18 three-bed units 
spread across three separate buildings

▪ Practical completion will occur in one remaining 
phase during Dec-2019
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Capitalise on attractive residential & student dynamics to create a mixed-use 
ecosystem

▪ Positive macroeconomic fundamentals with the Portuguese real estate

market strongly outperforming its European peers

▪ Sustainable growth of Portuguese real estate market augmented by

international buyer demand and government initiatives (Golden Visa,

NHR programme)

▪ Strong house price growth and growing tourism augmenting Portugal’s

revitalization and driving investors to grow local ecosystems

◼ Provision of a mixed-use residential and student product in a structurally
undersupplied market in Porto

◼ Benefit from first mover advantage in Porto and bringing institutional
quality student accommodation

◼ Scalable residential investment opportunity for buy-to-let investors

◼ Business plan: Business plan currently envisages the construction of 1000+
student beds, 130+ residential units, 5,000+sqm office space, 1,500+sqm
Mercado/retail unit and 3,000 sqm+ allocation towards a supermarket site

◼ Planning: Outline PIP was granted in Jan 2016; detailed allotment license
was granted in Sep 2016; and infrastructure building license approved in
December 2017

◼ Construction: Site clearance completed, demolition works started in H1
2018, and site infrastructure works due to start in H2 2018

▪ In H1 2017, RHC closed on a fully entitled prime

land plot in Porto, Portugal intended for a mixed

use development project with planning for

c.54,000 sqm.

▪ Set in the northern portion of the parish of

Paranhos borough, the site is less than a

kilometre from several major universities with

excellent links to central Porto and beyond to

Lisbon and Spain

▪ RHC, along with its capital partner, has funded

the acquisition of the site and progressed the pre-

construction design works
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General Disclaimer
This document has been prepared by Round Hill Capital solely for the purpose of providing background information to the person to whom it has been delivered. The information contained herein is strictly
confidential and is only for the use of the person to whom it is sent. The information contained herein may not be reproduced, distributed or published, in whole or in part, by any recipient to any third parties
without the prior written consent of Round Hill Capital other than for a recipient to obtain confidential advice on it from a legal, business, investment or tax adviser, or if required to do so by applicable law or by any
regulatory or tax authority to which the recipient is subject. This document should not be used for any other purpose or shown to any other parties apart from the Recipient and its client(s). This document does not
constitute an invitation or inducement to make any investment to any person in any jurisdiction in which it is unlawful to make such an invitation or inducement.
The description included herein and any other materials provided to you are intended only for information and discussion purposes and convenient reference and are not intended to contain all the information that
a prospective investor may require or desire in deciding whether or not to participate in any investment opportunity. This document is not to be construed or relied on as legal, tax or investment advice or as an offer
to sell, or a solicitation of an offer to buy, securities. This information is not intended to provide and should not be relied upon for accounting, legal or tax advice or investment recommendations. You should consult
your tax, legal, accounting, financial or other advisors about the issues discussed herein. Material terms of the investment are subject to change. This document is not intended as an offer or solicitation with respect
to the purchase or sale of any security or other investment. No offer or solicitation may be made prior to the delivery of definitive offering documents and the legal documents constituting the relevant investment
product (the "Offering Documents"). Prospective investors should review the Offering Documents, including the risk factors and conflicts of interest contained therein, before making a decision to invest.
The project mentioned in this document is at a very early stage and neither the type nor the location of structure has been chosen yet. Whatever structure they take, investments in the investment opportunity
described herein are speculative and involve a high degree of risk. No guarantee or representation is made that the investment opportunity’s investment program will be successful, and investment results may vary
substantially over time. Investment losses may occur from time to time. Nothing herein is intended to imply that the investment methodology may be considered "conservative", "safe", "risk free" or "risk averse".
Past performance is not indicative nor a guarantee of future results. No assurance can be made that profits will be achieved or that substantial losses will not be incurred.
No reliance may be placed for any purpose on the information and opinions contained in this document or their accuracy or completeness. Round Hill Capital believes the information and opinions contained in this
document to be reliable but does not warrant their accuracy or completeness, and Round Hill Capital expressly disclaims any obligation to update the information or opinions contained herein. The estimates,
investment strategies, and views expressed in this document are based upon current market conditions and/or data and information provided by unaffiliated third parties and is subject to change without notice. No
representation or warranty, expressed or implied, is or will be made and no responsibility or liability is or will be accepted by Round Hill Capital or any of its respective officers, servants or agents or affiliates as to, or
in relation to, the fairness, accuracy or completeness of this document or the information forming the basis of this disclaimer.
All information contained herein has been prepared on the basis of reliable sources and with due care but no guarantee can be given that this information is correct, complete and up-to-date. Information on the
future performance is based on estimates and no guarantee can be given that such performance will be achieved. No representation or warranty, expressed or implied, is or will be made and, save in the case of
fraud, no responsibility or liability is or will be accepted by Round Hill Capital or any of their respective officers, servants or agents or affiliates as to, or in relation to, the fairness, accuracy or completeness of the
document or the information forming the basis of this disclaimer.
Real estate investments generally will be subject to all or certain of the risks incident to the ownership and operation of real estate and/or risks incident to the making of mortgage loans secured by real estate,
including but not limited to (i) risks associated with the international general economic climate; (ii) local real estate conditions; (iii) risks due to dependence on cash flow; (iv) risks and operating problems arising out
of the absence of certain construction materials; (v) changes in supply of, or demand for, competing properties in an area (as a result, for instance, of over-building); (vi) the financial condition of tenants, buyers and
sellers of properties; (vii) changes in availability of debt financing; (viii) energy and supply shortages; (ix) changes in the tax, real estate, environmental and zoning laws and regulations; (x) various uninsured or
uninsurable risks; (xi) natural disasters; and (xii) the ability of the third-parties to manage the real properties. There is no assurance that there will be a ready market for resale of investments because investments
in real estate generally are not liquid. Such investments may also require the payment of additional taxes.


